
  

Randy McNeil 

Jonesboro, Ark. 

Poinsett Rice and Grain  

Type of Operation: Rice merchandizing 

Size of Operation: 12 million bushels 

In Business Since: 1988 

Farm Credit Partner: Farm Credit Midsouth 

Working with Farm Credit Since: 1997 

 

While many agricultural professionals grew up in farm 

families, some come to the industry along a different path. For Randy McNeil, it was spending time at a 

 After earning a degree in agricultural business, he 

joined the agriculture sector as a buyer for a rice mill and then worked for an independent rice elevator 

before founding Poinsett Rice & Grain, in 1988. 

 

This grain merchandizing company that started with 380,000 bushels of storage at a single facility has 

to 

 

 

overseas each year. The remainder is sold to U.S. rice mills where it may end up bagged on grocery store 

shelves or in a box of cereal. The rice the company buys and sells comes from some of the 400 rice 

producers in northeast Arkansas, though he primarily deals with the same customers year after year. Their 

 

 

 

Customers also appreciate being offered a cash price every day for their rice so they can determine when 

they want to sell their inventory. To make things even easier, Poinsett sends its subscribers, which include 

almost all of its customers, daily text messages containing the closing futures price for rice. Taking things 

a step further, the company is now building an app that will deliver customer-specific information about 

contracts and load delivery right to their individual smart phones. 

 

is primarily due to the support of his wife, Joy, and to the people he works with, both customers and 

employees. Farm Credit is also a part of his business family, and never more so than in 2008 when he was 

facing day after day of significant margin calls  when he had to pay the difference between the price he 



  

We had to increase our lines of credit to meet our calls, and then we had to increase 

 

 

 


